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Because...

leasing is an effective alternative to paying cash or using
bank credit lines

leasing preserves working capital

is a proven way to increase sales

your competitors offer leasing

the incentives we offer give your sales force extra bonuses
the value of equipment is in its use—not its ownership
leasing facilitates the sales/closing process and payment

our low rates help customers utilize the equipment they need
to remain competitive

leasing is an easy way to add pieces of equipment during the
course of the lease

our 2-hour credit decision policy lets you know quickly if your
customer is approved

our leasing consultants are experienced in your industry and
work well with your clientele

For information, call Charles Byrd
838-479-9111 extension 3247

WHY OFFER
LEASING

In today’s competitive market, leasing is critical to the
ultimate success of your organization. WHY?

Southern Division

6470 East Johns Crossing, Suite 430
Johns Creek, GA 30097
888.479.9111, fax: 800.535.8576
www.marlinleasing.com
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